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ANNOUNCEMENT 


ie wm . | The name of the German American 


Insurance Company, incorporated in 1872 under 
New York State law, has been changed (to take effect 
on January 1, 1918) to 


GreatAmerican 
Susurance Company, 


New Pork 


STATEMENT JANUARY 1, 1917 
CAPITAL 


$2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


10,954,055 


7S SURPLUS 


10,759,422 


SETS 


23.713 477 


All obligations under isos American policies 
will, of course, continue to be the obligations of the 
Company under its new name 


Policies will be issued for the following classes of 


insurance 

FIRE COMMISSIONS MARINE 

LIGHTNING AUTOMOBILE WAR RISK 

TORNADO MOTORCYCLE HULLS 

WIND STORM LEASEHOLD CARGOES 

HAIL MAIL PACKAGE INLAND MARINE 
EXPLOSION TOURISTBAGGAGE INLAND TRANSPORTATION 
RENTS SPRINKLER LEAKAGE FLOATERS 

PROFITS USE AND OCCUPANCY REGISTERED MAIL 


HOME OFFICE, No. 1 LIBERTY ST. 
NEW YORK CITY 


CHARLES G. SMITH, President JESSE E. WHITE, Vice President 
EDWIN M. CRAGIN, Secretary ALEXANDER R. PHILLIPS, Asst. Sec’y 
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Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=Pres. and Actuary 
A. S. Doerr, Vice-President 











The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 





Carey 
SSA 
IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 


























AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


SURETY BONDS 





THE LEADING FIRE COMPANY 
OF THE @ WORLD 


COMPANY , 
LIMITED 


[of Liverpool, England.] 











THE PRINCIPLES OF 
SURETY UNDERWRITING 


Second Edition 
By LUTHER E. MACKALL, A.B., L.L.B. 


An Iastructive Work for Surety Managers and Underwriters 
CHAPTER HEADINGS 


Fipe.tity Bonps.—Public Official Bonds—Court Bonds 


(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judicial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignment of Accounts Receivable 
—Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange. NEW YORK 


. January 1, 1914 
* January 1, 1915... 935,693.93 200,120.21 











Michigan Commercial 
Insurance Company 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1913..._.$862,447.34 $156,321.92 
920,961.16 181,374.66 


January 1, 1916._. 1,020,369.41 211,057.76 
January 1, 1917... 1,178,606.04 212,242.99 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
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Tue SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
' Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
' wide circulation for the information of the 
| public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
| by any other insurance journal. 


Tue Sprcrator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
rice for the United States, Canada and Mexico is 
our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second-Class Matter. 


THE SPECTATOR COMPANY 
PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
135 WILLIAM STREET, NEw YorkK 
Telephone, John 281, John 232 
WESTERN DEPARTMENT 
' Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & ‘tawin Layton of London, England. 


' Copyright, 1917, by The Spectator Company, New York 
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THE SpecTAToR extends to all of its 
| friends its heartiest wishes for a happy 
and prosperous year in 1918. 





HE life and disability insurance of- 
fered to the officers and men of the 
United States Army and Navy is being 
applied for in steadily increasing num- 
‘bers. At the close of last week it was 
-announced that over two billions of in- 
‘surance had been applied for, while quite 
(a number of claims have already been 
passed upon. Vigorous efforts are still 
'in progress to persuade every person in- 
_ terested to make application for the full 
“amount ($10,000), or at least as much 
‘as they can afford to carry after provi- 
Sion has been made for their families’ 
Support while the soldier, sailor or nurse 
'is on active service. These efforts have 
Fbeen supplemented by appeals from the 
Officers of a number of life insurance 
‘companies, and the Association of Life 
Mnsurance Presidents has officially en- 
Hdorsed the plan through a series of reso- 
"lutions. These resolutions point out that 
‘the insurance is intended not only to af- 
; ford protection to the dependents of the 
) Soldiers and sailors at less than the ac- 
_ tual cost of insurance in times of peace, 
“without charge for the increased mor- 
tality due to war, but in effect to guaran- 
‘tee to the soldiers and sailors a continu- 
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ance of their insurability. The Associa- 
tion, therefore, holds that the men owe 
it to themselves and their dependents to 
take full advantage of this generous pro- 
vision, and urges them to apply at once 
for the maximum amount of protection 
available. 
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HE alertness of Manager W. E. 
Mallalieu, of the National Board 
of Fire Underwriters, probably averted 
many Christmas Eve fires in dwellings. 
It had been suggested by the Red Cross 
that in homes showing service flags, 
throughout the country, these flags 
should be displayed in windows and il- 
luminated on Christmas Eve by means 
of candles placed behind them. Mr. 
Mallalieu at once realized the tremendous 
and widespread fire danger inherent in 
this plan and promptly went to Washing- 
ton and secured an order from the Na- 
tional headquarters canceling the former 
suggestion as to the use of candles, and 
substituting the plan of raising shades 
so that the light of a room would serve 
to display the flag, or, as an alternative, 
the use of electric flash lights. In order 
to give this revised plan the widest pos- 
sible publicity, Mr. Mallalieu got the 
consent of the Red Cross to the use of 
the films showing the President and Mrs. 
Wilson joining the Red Cross as a me- 
dium for spreading the warning against 
the dangerous use of candles. He also 
addressed special letters to several hun- 
dred fire department chiefs in the im- 
portant cities, urging their co-operation 
in minimizing this menacing fire risk. 
This accomplishment will demonstrate 
the class of conservation service which is 
being rendered to the country by the Na- 
tional Board of Fire Underwriters. 


HE year is ending with a most en- 
couraging outlook for life insur- 

ance companies. In spite of the entry 
of the United States in the great world 
war, with its draft of young men for the 
Army, Liberty Loans, War Savings 
Stamps and contributions to numerous 
relief funds, a majority of the companies 
are able to report a larger business for 
1917 than in the previous year, which it- 
self set a new record. There is every 
reason to believe that life insurance will 
sell in steadily increasing amounts to men 
who are beyond the draft age, because it 
is now fairly well understood that the 
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Editorial 


best possible means of providing for one’s 
self and family is afforded by sound, 
reliable life insurance. New fields are 
constantly being created where life in- 
surance can be applied, as witnessed by 
the great increase in the group insurance 
plan and the adaptation of life insurance 
to the meeting of inheritance taxes. 
Agents should, therefore, see to it that 
their energies are not relaxed during the 
coming year, and should push steadily to- 
ward the goal of having every fit person 
adequately insured. 








URGLARY underwriters have re- 

ported a very bad experience dur- 
ing the past year, especially on certain 
mercantile risks. It is generally stated 
that the prevailing high prices for all 
kinds of commodities have proved tempt- 
ing bait for the professional burglar. 
Ways and means of defeating the ob- 
jects of some of the most improved burg- 
lary protective devices have been revealed 
in the course of the year, with the result 
that great care must be exercised in ap- 
proving protected stores and buildings. 
Because of this bad experience and gen- 
erally increased costs of doing business, 
the underwriters have been compelled to 
make material revisions in the rates for 
many classes, and with the justice of 
their case there should be no difficulty 
in collecting the additional tariffs. 





CCIDENT insurance companies 
have frequently pointed out the 
hazard to life that attends running an 
automobile motor in a closed garage. 
The theory of this hazard is that the 
engine while running generates carbon 
monoxide, a most poisonous gas, and un- 
less sufficient ventilation is provided by 
open doors or windows there is a real 
canger to life. One company has al- 
ready paid a number of accidental death 
claims on account of this hazard. Only 
recently a noted actor, Nat M. Wills, 
met his death from this cause. It can- 
not be too forcibly brought to the at- 
tention of the owners of motor cars that 
it is important for them to leave the door 
of the garage open while allowing the 
engine to run. 





N the decision of the first of the series 
of suits against the Lehigh Valley 
Railroad to recover on account of losses 
arising from the explosion and fire at 





Editorial 


Black Tom Island, New York, in July, 
1916, the insurance companies see a 
favorable turn in this much-discussed 
loss. The weight of evidence in the case 
which has already been decided upon 
seemed to show that the railroad com- 
pany had been negligent of its duty to 
the property-owners adjacent to the 
scene of the disaster. At any rate, the 
case affords an excellent lesson to ali 
who have occasion to handle explosives 
of any kind of the importance of strictly 
observing at all times the regulations 
and advice of the Government, as well 
as of the insurance companies, with re- 
spect to these commodities. 


Phoenix Mutual Increases Dividends 
The Phenix Mutual Life of Hartford has an- 
nounced its dividend scale for 1918. The re- 
funds show a considerable increase over those 
which have been in effect during the current 
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BRITISH RETURNS 





Personal Accident and Liability 
Insurance Figures 





LOSSES AND EXPENSES INCREASE 





Statement Figures Analyzed—Liability Claims 
Show Falling Off 
[From Our Lonpon CorrESPONDENT] 

Not the least interesting of the summarized 
figures given in the latest Board of Trade re- 
turn are those relating to the casualty section 
of the business. Based upon the statements 
filed with the Authority during the year 1916, 
they have reference largely to the transactions 
of the preceding twelvemonth—the whole of 
which was, of course, subject to war condi- 
tions. Only two divisions of the casualty sec- 
tion (the personal accident and the employers’ 
liability) come within the seope of the Assur- 
ance Companies Act, 1909, and to these the 
tabulated totals refer. 


PERSONAL ACCIDENT 

A rearrangement of the form in which the 
totals are presented has resulted in the aggre- 
gate figures for each of the four years, I9I2- 
1915, being given, and a close inspection re- 
veals some informative comparisons. Deduct- 
ing from the claim payments the estimated lia- 
bility for claims outstanding at the commence- 
ment of each twelvemonth, and adding the 
amount outstanding at the end thereof, the 
following results (with the ratios worked out) 
are apparent: 





| | gi) 


Ratio of | Expenses of 























year. The new scale is shown herewith: 
ORDINARY LIFE 
AGE AT ISSUE 
YEAR 
POLICY | | | 
Was 25 30 | 35 | 40 | 45 50 
ISSUED. 
| NS 
Premium..| 21.02) 23.86 27.54) 32.36) 38.83) 47.68 
1901.....| 6.56] 7.23) 8.51) 10.22] 12.38] 15.12 
1902.....| 6.42] 7.05] 8.19} 9.84] 11.95] 14.63 
1903..... 6.29] 6.88] 7.87! 9.47] 11.51] 14.14 
1904..... 6.08| 6.71; 7.56; 9.10] 11.09] 13.64 
1905... 5.88} 6.55| 7.27| 8.75} 10.66] 13.15 
1906 5.68} 6.40| 7.07) 8.39] 10.24! 12.66 
| 5.49] 6.25) 6.88] 8.05) 9.83] 12.18 
1908. 5.31] 6.11] 6.70) 7.71) 9.42] 11.70 
1909..... 5.13] 5.89) 6.53) 7.38] 9.02] 11.22 
1910. 4.96] 5.68) 6.36) 7.06} 8.63] 10.75 
1911 4.79| 5.47| 6.19} 6.85} 8.25} 10.28 
1912 4.63] 5.27| 6.04] 6.65) 7.87] 9.82 
1013......... 4.48] 5.08) 5.89) 6.46) 7.50} 9.36 
1914 4.33] 4.90] 5.66) 6.26] 7.14] 8.92 
1915..... 4.18} 4.72] 5.43! 6.08! 6.79| 8.48 
1916. 4.04] 4.54) 5.21) 5.91] 6.57] 8.05 
1917. | 3.90} 4.37] 5.00 5.74) 6.34) 7.63 
| | 
20-PAY MENT LIFE 
Premium..| 30.77) 33.65) 37.16 41.54) 47.19) 54.73 
| | 
1001... | 9.50] 10.29] 11.53] 13.09] 14.97] 17.24 
1002..... | 9.11] 9.84) 10.96] 12.48! 14.33] 16.58 
1903.....| 8.73} 9.41) 10.41] 11.89| 13.69] 15.92 
1904..... | 8.31) 9.00) 9.88) 11.31] 13.07) 15.27 
1905. | 7.90} 8.62) 9.36] 10.74) 12.46) 14.63 
1906. | 7.50} 8.24) 8.94] 10.19} 11.87] 13.99 
1907.....| 7.12] 7.89) 8.54 9.66) 11.28] 13.36 
1908..... 6.75! 7.55) 8.16) 9.14] 10.71] 12.74 
1909. 6.39] 7.15) 7.79] 8.63] 10.15] 12.13 
1910... 6.04) 6.77| 7.44] 8.14] 9.61] 11.53 
1011... | 5.71| 6.40} 7.10] 7.76) 9.07] 10.94 
1912.....| 5.39] 6.03; 6.78] 7.39) 8.55] 10.37 
1913.....| 5.08; 5.69} 6.47} 7.04! 8.05] 9.80 
1914..... 4.78} 5.35! 6.10] 6.70! 7.56) 9.24 
1915. 4.49] 5.03) 5.73) 6.38) 7.08) 8.70 
1916. 4.21} 4.71) 5.38} 6.07) 6.73) 8.17 
1917 | 3.93] 4.41! 5.03] 5.78] 6.39] 7.65 
! | 
20-YEAR ENDOWMENT 
Premium ..| 48.33] 49.16 50.38] 52.27) 55.32| 60.33 
1901.....] 14.81] 15.14) 15.68] 16.45] 17.48) 18.93 
1902.....| 13.96] 14.26; 14.78] 15.57] 16.63) 18.13 
1903..... 13.14] 13.43) 13.91) 14.71] 15.80] 17.34 
1904.....| 12.33} 12.64) 13.06] 13.88] 14.99] 16.57 
1905..... 11.55] 11.89) 12.25) 13.08! 14.20) 15.80 
1906.....} 10.79} 11.17) 11.52) 12.29] 13.43) 15.05 
1907.....4 10.06] 10.49) 10.82} 11.53] 12.68! 14.31 
1908... 9.35} 9.83) 10.16] 10.80] 11.94) 13.58 
1909.....] 8.67] 9.15! 9.53] 10.09} 11.23] 12.87 
1910.....} 8.01] 8.49; 8.93! 9.40] 10.54] 12.17 
1911... 7.38] 7.86] 8.35| 8.82) 9.86 11.41 
1912.....] 6.77] 7.24) 7.81} 8.26} 9.20] 10.81 
1913.....| 6.17] 6.65' 7.28] 7.72) 8.56) 10.15 
1914.....| 5.60} 6.08 6.71] 7.21] 7.94) 9.51 
1915.... 5.05] 5.52 6.14] 6.73) 7.34) 8.88 
1916.....| 4.52] 4.98 5.69] 6.27) - 6.87| 8.27 
1917.....| 4.00] 4.47 5.08! 5.83) 6.41] 7.67 








YEAR. Pre- | Claims. | Claims to | Com- | Manage- 
| miums. | | Premiums. | mission. ment. 
Poe de < “$ | £ 
BORD is 0% |2,019,728 976,546) 48.5 426,813 393,905 
POESS os c0e |2,145,796/1,010,575| 47.1 460,901 368,155 
Lo ae 2,087,003} 971,387; 46.5 451,097| 410,437 
51.6 | 431,422) 411,206 


RONDO S535 oc 1,990,576] 1,026,784 





The persistently diminishing claim ratio as 
regards the first three years is particularly 
satisfactory; and the increase during the last 
year (helped, no doubt, by the smaller pre- 
mium turnover) has possibly been also con- 
tributed to by the tendency of the war to draw 
off the younger policyholders while leaving the 
more mature risks upon the books; the same 
cause being presumably largely accountable for 
the reduction of premium income, inasmuch 
as under the ordinary form of personal acci- 
dent contract war risks are excluded, and this 
has, it may be supposed, militated against a 
certain number of policies being renewed, 
while, of course, the procuration of new busi- 
ness has been to some extent affected. The 
amount parted with by way of commission has, 
as is only natural, moved forward or receded, 
as the case may be, in sympathy with the rising 
or falling of premium receipts; but the direc- 
tion exhibited by expenses of management has 
not proved quite so consistent, having been 
steadily upward. Still, however, a ratio of 
42.3 per cent for commission and expenses, 
taken together, in 1915 (exactly one per cent 
more than in the year before), and of which 
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rather more than one-half is represented by 
commission, leaves, regarded in relation to the 
reduced turnover, a substantial margin of 
profit. Interest in 1915 brought in £24,426, and 
£118,025 appears under the heading of outgo to 
profit and loss, etc., while the continued healthy 
state of the business is shown by an increase 
of the unexpired risk reserve from £677,706 to 
£048,531 (the smaller premium income notwith- 
standing), and the advance of the additional 
reserve from £175,936 to £196,676. At the end 
of 1912 the two reserves totaled £765,428, 
against an annual premium income of £2,019,- 
728, and were consequently equivalent to 37.9 
per cent, a percentage which has now risen (in 
the short space of three years) to 45.3. 


Employers’ LIABILITY 


During the four-year period there has been 
some variation in the premium totals; the 


amount brought to account in 1915 was, how- 


ever, some £150,000 higher than that in 1912, 
as will be seen below: 














| Claims. | Ratio of | Expense 
Pre- | (Outstand-| Claims Com- of 
YEAR. | miums | __ ings to mission.| Manage- 
| Adjusted). |Premiums. | ment. 
£ H £ % £ £ 
1912......|3,570,597| 2,025,752 56.7 469,289) 691,290 
1915......13,693,627! 1,912,345 51.8 484,323) 699,639 
1914......15,793,643) 1,821,696 48.0 497,622; 765,571 
1915......|3,725,349] 1,795,907 48.2 476,418! 754,607 
| 





These totals refer only to employers’ lia- 
bility business transacted within the United 
Kingdom by insurance companies established 
within the United Kingdom. By many of these 
companies a large business in employers’ lia- 
bility risks is transacted out of the United 
Kingdom; and, as regards British risks, a very 
considerable volume is placed with mutual 
associations of employers, which are exempt 
from the provisions of the Assurance Compa- 
nies Act, 1900. 

Here the improvement in the claim percent- 
age is more pronounced than in the personal 
accident division, and but for the unimportant 
falling off in premiums in the last twelve- 
month the claim in ratio for that year instead 
of remaining practically stationary would prob- 
ably have shown a further improvement. Com- 
mission has followed the variations in premium 
receipts, and the same may be said of expenses 
of management. Combining these two items 
for 1915 a ratio of precisely thirty-three per 
cent to premium income is disclosed, commis- 
sion ruling considerably lower than in the 
personal accident division. Interest for 1915 
yielded £117,914, and the transfers to profit and 
loss, etc., amounted to £712,086. The reserve 
for unexpired risks amounted at the end of 
ToI2 to £1,368,308, and the additional reserve 
to £394.802, and each has steadily increased, the 
former having risen by the close of 1915 to 
£1.482,664 and the latter to £731,057, together 
equaling £2,213,721, or 59.4 per cent of the pre- 
miums of that year. CHARTERS. 
London, England, Dec. 15, 1917. 
—George C. Howie, who has been secretary of the 
London and Lancashire Indemnity, has been elected 
vice-president. He now has the title vice-president 
ana secretary. 
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FIFTY YEARS YOUNG 


John S. Paterson Celebrates Fiftieth 
Anniversary at Albany 








ACTUARY OF NEW YORK DEPARTMENT 





One of the Oldest Employees of the State In Point 
of Service—Sketch of a Quiet but Effective 
Worker—Insurance Department 
Heads Honor Him 


Nearly every executive head of the numerous 
insurance companies operating in New York 
State has at one time or another had occasion 
to meet in the offices of the New York Insur- 
ance Department at Albany a quiet, unassum- 
ing man who, for many years, has carried the 
title of actuary. It may surprise several of 
them to learn that John S. Paterson, the ac- 
tuary referred to, has just completed fifty years 
of service with the Department. It was on 
December 26,. 1867, that Mr. Paterson entered 
the employ of the State as a clerk at the age of 
nineteen. His father was then actuary of the 
Department. and on April 23, 1883, the son suc- 
ceeded to the office which he has so acceptably 
filled ever since. During the past fifty years, 
Mr. Paterson has given the very best he had 
to his duties and there is no one who is more 
respected or better loved in the Department. 
Possessed of a genial disposition, filled with a 
comprehensive knowledge of the duties of his 
profession, familiar with all the details and 
ramifications of the laws of the State, Mr. 
Paterson has been a tower of strength to the 
numerous Superintendents of the Department 
under whom he has served, and they include all 
who have held the office from William Barnes, 
the first Superintendent, down to the present 
incumbent, Jesse S. Phillips. 

Mr. Paterson confesses to having been born 
June 18, 1848, so that he is now in his seven- 
tieth year. His interests outside of the In- 
surance Departments are mainly of a domestic 
character. Up to a few years ago, he was rated 
one of the best amateur photographers around 
Albany, and many of his friends have had oc- 
casion to enjoy glimpses of his work in this 
direction. If he has a hobby at all, it is con- 
nected with music, and he often indulges in a 
concert of his own creation with the assistance 
of a player-piano. 

In congratulating Mr. Paterson upon the 
completion of fifty years’ connection with such 
an important Department of the State, THE 
SPECTATOR is pleased to convey to him not 
only its own tribute but those of all the living 
ex-Superintendents of Insurance as well as the 
present Superintendent. These gentlemen have 
given us for publication the appreciations 
printed below and join with us in wishing for 
John S. Paterson many more years of life and 
happiness. 


TRIBUTES FROM THOSE WHO KNOW 


John Paterson is as reliable as the sun.—Louis 
F. Payn. 

Mr. Paterson is not only a great actuary but 
also a man of the highest character, a lover of 
music, with a wonderful personality, dignified, 
equable and lovable. May he continue in ser- 
vice until the century mark is reached.— 
Francis Hendricks. 

John S. Paterson was actuary of the New York 
State Insurance Department when I became Su- 
perintendent of Insurance in the spring of 1906, 
and had then served in that branch of the De- 
partment for thirty years or more. He is ex- 
ceptionally qualified -for the exacting duties 
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of that position, is capable, faithful and honest 
in all things, of a charming personality, with 
the dignity and old-time courtesy that is so 


rarely seen to-day in the rush of strenuous of-. 


fice work. I had known Mr. Paterson for a 
dozen years in Albany prior to my entering the 
Insurance Department, and his service with me 
only sustained the honorable reputation justly 
acquired by him as a public officer and a worthy 
man.—Otto Kelsey. 


The personality of no one in the Department 
from 1909 to 1912 made a more distinct im- 
pression upon me than did his. I am thinking 
now of his watchful rulings—usually mono- 
syllabic—concerning the so-called Armstrong 
laws. There was little occasion to distinguish 
later, for how might one differentiate a ‘“‘yes’’ 
or a “no’’? I am thinking, too, of his Pick- 
wickian face, beaming over the top of insur- 
ance journals that seemed to count that day 
lost which produced no paragraph relating the 
shortcomings of his then chief. And I am think- 
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ing, too, of all those years—a half century—of 
faithful service to the State and splendid loyalty 
to his Department. May he be spared many, 
many more!—William H. Hotchkiss. 


John Paterson's career in the New York Insur- 
ance Department—a career happily as yet by no 
means ended—well deserves, upon this fiftieth 
anniversary of its commencement, to have some 
publie notice directed to it by those who know, 
better than the average insurance policyholder 
ever can, how valuable Mr. Paterson’s services 
have been in the cause of sound insurance, and 
what a wholly admirable record, official and 
personal, this faithful public servant has made 
during all these long years. Modest and self- 
effacing, he has been content to see lesser men 
enjoy larger financial rewards and a wider popu- 
lar recognition than have ever fallen to his lot. 
Contrasts of that sort have never, I feel quite 
sure, troubled John Paterson at all. He is one 
of those men whose real satisfactions in life 
come very much less from the possession of 
decorations or from command over luxuries 
which only great wealth can buy than from de- 
votion to labors which, in the first place, are 
absolutely congenial and at which, in the sec- 
ond place, a man like Mr. Paterson cannot but 
know, for all his modesty, that he is a real 
master. As I look back on my connection with 
the New York Insurance Department I have 
many pleasant memories, but none pleasanter 
than those of Mr. Paterson—of his depend- 
ability, his kindness, his vast. knowledge, his 
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perfect loyalty. It is good to have known such 
a man, and I wish him long years yet, of 
prosperity and happiness.—William T. Emmet. 


During my short incumbency of the office of 
Superintendent of Insurance, I learned to 
esteem the actuary of the Department, John 
S. Paterson, not only as a most capable official, 
but also as a personal friend. My relations 
with him were always most pleasant and agree- 
able, and his service was always eminently 
satisfactory.—Frank Hasbrouck. 


Fifty years of faithful and efficient service for 
the State is an enviable record. That is the 
record of John S. Paterson, the actuary of this 
Department. Skilled in his profession, pains- 
taking and thorough in his work, he has been 
for many years, and still is, a valuable asset 
in the Insurance Department of the State of 
New York. Notwithstanding his long service, 
his mentality is unimpaired, and he is still per- 
forming a useful service as a member of the 
insurance supervising force of the State.—Jesse 
S. Phillips, Superintendent. 


Correct Information on Soldiers’ Insurance 


Incorrect or incomplete information is respon- 
sible for the false notion held by many that 
the Government has actually discovered a way 
of insuring lives at a lower mortality cost than 
that of the life insurance companies. 

The fact is that the Government is using long- 
established life insurance net rates based on 
peace mortality which do not include war mor- 
tality, the cost of which the Government will 
pay from the public treasury. The law says: 

“Section 403—That the United States shall 
bear the expenses of administration, and the 
excess mortality and disability cost resulting 
from the hazards of war. The premium rates 
shall be the net rates based upon the American 
Experience (insurance) Table of mortality and 
interest at three and one-half per centum per 
annum.”’ 

The amount of the extra war hazard which the 
Government thus undertakes to pay, gauged by 
the extra war charges made by American and 
foreign insurance companies, may range from 
$25 to $150 per $1000 of insurance, depending 
upon the proportion of our troops actually en- 
gaged in hostilities. 

When the cost of managing the Government 
insurance plan is added to the yearly peace 
term rates it is now charging, the total peace 
cost of this insurance may equal, and, in fact, 
exceed the average rate of about $9 charged 
by the insurance companies for similar insur- 
ance on the group plan which now protects 
hundreds of thousands of employees in our 
country. 

These term rates, which the Government col- 
lects in monthly instalments from soldiers and 
sailors, increase each year with the advancing 
age of the insured. They range from $7.56 per 
annum at age 15 to $7.92 at age 25, $13.68 at 
age 50, and $40.20 at age 65, whereas the level 
premium rates, with which the public is most 
familiar, remain the same throughout the pre- 
mium-paying period. 

To continue his insurance the insured man 
must apply to the Government within five years 
after the close of the war to have his policy 
changed from the term to the level premium 
plan, which will more than double the premium 
at most ages. 

The major benefits for a soldier or sailor with, 
for instance, a wife and two children may be 
briefly stated thus: 

Family Allowance.—While he is in active 
service the Government will withhold half or at 
least $15 of his salary, adding thereto $32.50, and 
send the total $47.50 to the wife every month. 

Totally Disabled.—By injury or disease while 
in active service he may receive from $65 to 
$100 per month under the compensation section 
(formerly pension) of the law, and $57.50 per 
month whether disability occurs before or after 
leaving the service, if he has taken out a $10,000 
Government life insurance policy. 

In the event of the loss of both feet, both 
hands or both eyes, or being completely blinded 
or bedridden, the maximum compensation is 
$100—this, with the disability provision in the 
above policy, making a possible total of $157.50 
per month. 

Partially Disabled.—He will receive partial 
benefits, depending upon the degree of loss of 
earning power. 

Death.—From injury or disease while in the 
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service, his widow will receive under the com- 
pensation section $47.50 per month until she 
remarries or dies, and also $57.50 per month 
for 240 months if he held a Government insur- 
ance policy for $10,000, or a total of $105 per 
month. 

The present important and outstanding fact 
is that the country has been most generous to 
our fighting forces both in compensation and in- 
surance, and that the insurance privilege should 
be applied for by every one in the service. 

It should also be remembered that the in- 
stitution of life insurance, and life insurance 
men, have done their full part in making it pos- 
sible for our Government to vffer this insurance 
protection to American soldiers and sailors in 
the Great World War.—Equitable Public Bul- 
letin. 


Verdict Against Columbus Mutual -Life 

After a bitterly contested trial lasting over 
a week, the National Life of the U. S. of A., 
Chicago, secured a verdict of $10,000 in a dam- 
age suit against the Columbus Mutual Life of 
Columbus, Ohio. The charge against the latter 
company was that it had lured away the agents 
of the National, who had transferred the busi- 
ness. In presenting the case to the jury the 
court held that if it was found that fraud had 
existed it could not only return a verdict for 
actual damages, but for exemplary or punitive 
damages. 

This is believed to be the first case of the 
kind brought into court and should be con- 
strued as a strong warning against twisting. 
The agents who were twisted were those work- 
ing for the industrial health and accident 
branch. The Columbus Mutual Life has pro- 
fessed to maintain a high moral standard in 
the conduct of its business, emphasizing from 
time to time the necessity of giving an equita- 
ble contract to solicitors. The result of the 
trial above recorded is not a favorable com- 
ment on the standard set up by the company 
{n correspondence with THE SPECTATOR. 


Another Company for Iowa 


With an authorized capital stock of $1,000,000, 
the State Life Insurance Company of Iowa has 
been incorporated at Des Moines. Among the 
temporary directors are: M. J. O’Connell, John 
F. Hynes, E. F. Hynes, E. B. Moore, John Con- 
nolly, Sr., and Leo C. Webster. 
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Army Men Selected According to Fit- 
ness on Principles Evolved By Life 
Companies 
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Now Heads Committee on Classification and 
Personnel—Insurance Men Assisting 


Life insurance companies may take a good 
deal of pride in the fact that they have been 
contributors to one of the most important im- 
provements in the conduct of the affairs of the 
Army of the United States and her Allies. This 
contribution is in the new method of selecting 
men for the various branches of the service and 
for the selection of officers. The method adopted 
and now in use in the Army of this country is 
the application of the principles of selection 
that have been evolved as the result of a scien- 
tific study of the life insurance problem of se- 
lecting agents. The work is under the personal 
supervision of Dr. Walter Dill Scott, director 
of the Bureau of Salesmanship at Carnegie In- 
stitute. Dr. Scott is the head of the committee 
on classification and personnel which has been 
given authority to select all the men needed 
for the various branches of the Army service 
of this country and her Allies. 

The method of selection that is being used 
is essentially the same as Dr. Scott worked out 
in connection with the selection of life insur- 
ance agents. Many of the tests are identical 
with those applied in determining the fitness 
of persons for life insurance work. 

Assisting Dr. Scott in putting this system in- 
to effect have been a number of life insurance 
men. These include Edward A. Woods and 
Albert G. Borden of the Equitable Life of New 
York, and Winslow Russell of the Phenix Mu- 
tual Life of Hartford. 


New Disability Benefits of Missouri State 
Life 
The Missouri State Life of St. Louis has put 
out a revised form of total disability benefits 
which, for the present, will be issued as a rider 
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to existing contracts. The benefits provided in- 
clude the waiver of all premium payments in 
the event of total and permanent disability anq 
the payment of an annual income of ten per 
cent of the face of the policy in monthly instal. 
ments. Neither the waived premiums nor the 
income paid will be deducted from the face of 
the policy at the death of the insured. The 
largest amount written on this form will be 
$12,000, providing a monthly income of one hun- 
dred dollars. 
Journal of the Institute of Actuaries 

The October number of the Journal of the 
Institute of Actuaries, being Part IV of 
Volume L, includes an address by H. S. Fox- 
well on “Inflation: in What Sense it Exists; 
How Far it Can Be Controlled.” Also a paper 
on “Joint Life Annuities by Two Makeham 
Tables With Different Constants; With an 
Application to the Government Annuity Ex- 
perience, 1875-1904.” Other matter in this 
number comprises legal notes; actuarial notes; 
reserves and the annual report of the Institute 
for 1916-1917. During the fiscal year seventeen 
members and four probationers of the Institute 
have died while serving their country, making 
a total of thirty-five since the outbreak of the 
war. Out of a membership of 896 no less than 
368 are now on the roll of service with the 
army and navy. Copies of this part may be 
obtained, at $1.50 each, of The Spectator Com- 
pany, New York. 


New Annuity Company in California 

License to do an insurance business has been 
applied for by The Bible Institute Annuity Com- 
pany of Los Angeles, which has an authorized 
capital of $200,000. The company, it is said, will 
confine its operations to the clergy. 


Life Reinsurance in American Companies 

There is being organized at Des Moines, Ia., 
a company to write life insurances only. It will 
be known as the Reinsurance Life Company of 
America and will have a capital and surplus of a 
million dollars. J. M. Emory, the well-known 
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GENERAL AGENTS: 


If you are interested in our Business Building Methods, WRITE US. 


We have the policies that sell and territory open. 
We will accept Liberty Bonds in payment for first and renewal sisi. 


RESERVE LOAN LIFE INSURANCE CO. 


INDIANAPOLIS, IN DIANA 
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consulting actuary, is president, and it is ex- 
pected that business operations will be started 
within a few months. The compulsory with- 
drawal of certain foreign companies from this 
field affords a splendid opportunity for the 
establishment of a strong American company. 


Boston Life Underwriters Association 

Lawrence Priddy, president of the National 
Association of Life Underwriters, was the guest 
of the Boston Life Underwriters Association at 
the Exchange Club last week at the annual fall 
smoke, this being his first address in a cam- 
paign of the New England associations. To 
say that he interested his audience would be 
putting it mildly indeed, for he fairly took them 
by storm, and so far proved his case to the ef- 
fect that the National and Boston associations 
are worth while that a number of new applica- 
tions for membership were received at the 
close of the meeting. 

Paul S. Burns, president of the Boston Asso- 
ciation, introduced Mr. Priddy as ‘‘an agent in 
the ranks’? who has been extremely successful 
and as an association man with a reputation 
for making things go. Mr. Priddy stated his 
proposition at once as an attempt to prove that 
the Association of Life Insurance Agents, 
whether local or national, is doing good work, 
and therefore is entitled to the hearty support 
of every agent in the life insurance business. 





Death of Colonel Rand 


Col. Arnold A. Rand, vice-president, director 
and general counsel for the John Hancock Mu- 
tual Life Insurance Company, and one of the 
most distinguished citizens of Boston, died last 
Sunday at his home in Brookline, aged eighty- 
one. Colonel Rand was revered by the John 
Hancock Mutual Life, and his passing leaves a 
difficult place to fill. 

He was a distinguished man in the Civil War 
and took part in all cavalry battles under Gen- 
eral Sheridan. He was commander of the Royal 
Legion in 1912. 

Col. Rand came with the John Hancock in 
1898 as vice-president and member of the board, 
acted as chairman of the finance committee, 
which office he has held ever since. 


Charles N. Coverdale Retires 


Charlies N. Coverdale will retire as the active 
vice-president and superintendent of agents for 
the Peoples Life of Frankfort, Ind., and will 
enter private life. Mr. Coverdale has been an 
active field man and director of agencies in life 
insurance for more than thirty-two years. 
During that time he represented the Union Cen- 
tral Life, State Life and American Central Life 
before joining the Peoples Life. He will re- 
main as a director of the company. 

W. A. Irwin will succeed Mr. Coverdale as 
superintendent of agents. 


Equitable Life of Iowa 


With the close of the current year the results 
accomplished by the Equitable Life of Iowa 
during its big and aggressive campaign, cover- 
ing a period of the past three years, will be 
more marked than ever. This company took on 
a new lease of life a few years ago and has 
made itself a larger factor in the life insurance 
world with remarkable and rapid strides. Start- 
ing the year 1914 with about $80,000,000 insur- 
ance in force, the result of forty-eight years of 
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consistent effort, it has in the short space of 
three years increased this figure until it will 
total over $140,000,000 at the close of 1917. Not 
only has it speeded up in production, but along 
with this it has entered new fields, increased 
its agency forces materially, and has all along 
the line improved its service to agents and 
policyholders in a very noticeable manner. 


A. L. Dern Promoted 


A. L. Dern has been promoted from the office 
of assistant secretary of the Lincoln National 
Life of Fort Wayne to supervisor of agencies, 
to be effective January 1, or as soon thereafter 
as a successor for Mr. Dern in the actuarial de- 
partment can be secured. 

This promotion will, no doubt, be especially 
gratifying to the men in the Northwest, all of 
whom number Mr. Dern among their most in- 
timate friends. 

Mr. Dern brings to his new position not only 
all the qualifications possessed by the usual 
successful agency man, but in addition thereto 
he is thoroughly versed in the actuarial, under- 
writing and office management branches of the 
business. His experience will enable him to give 
the field men the intimate help and valuable 
advice that only such experience teaches. 


A. F. Boles Gets General Agency 


A. F. Boles, who has been active supervisor 
of the Bankers Life of Des Moines at Los An- 
geles, has been appointed general agent at New 
York for that company. He will have charge of 
Eastern New Jersey and New York State. He 
succeeds Elmer Dwiggins. 


John M. Gaines Appointed 


John M. Gaines, an actuary of New York city, 
has been appointed Deputy Commissioner of the 
War Risk Insurance Bureau, with headquarters 
at Washington, D. C. 


Life Notes 


--The Protective Life of Birmingham has paid a 
ten per cent dividend on its capital stock as of Decem- 
ber 25, 1917. 


—Augustus Treadwell, of the Equitable Life of New 
York, has been writing life insurance at a good pace 
for many years. He is well past the “three score 
years and ten,” and yet in the first nine months of 
1917 he wrote over $500,000. 


--Harry A. Hopf has resigned as manager of the 
planning department of the Phenix Mutual Life In- 
surance Company, and, after a brief vacation with his 
family in Lakehurst, N. J., will be manager of the 
plaaning division, smokeless powder operating depart- 
ment, of E. I. du Pont de Nemours & Co. 


—The committee on insurance law of the American 
Bar Association will convene on Tuesday, January 8, 
at 10 o’clock A. M., at the La Salle Hotel, Chicago, to 
further consider the proposed insurance code which has 
been in preparation by this committee for several 
years, with a view to its adoption by the American Bar 
Association and thereafter recommended for enactment 
by Congress for the District of Columbia. 

—Forbes Lindsay, superintendent of the school for 
salesmen of the Pacific Mutual Life, is naturally in- 
dignant over the appropriation of his ideas without 
credit being given. The Dotted Line, which is a paper 
published in Des Moines, had on the front cover of 
its November issue six cuts which had been  repro- 
duced from the University Exhibit of the Pacific Mu- 
tual Life, but not a line of credit was given any- 
where in the paper. To add to this flagrant misappro- 
priation, the publisher actually has the nerve to offer 


cuts of the pictures for sale. Such a course can 


scarcely commend him to readers of his sheet. 
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George E. Taylor with General Casualty 

The General Casualty and Surety Company of 
Detroit, Mich., of which Elmer H. Dearth is 
president, has engaged the services of George E. 
Taylor as assistant secretary. Mr. Taylor was 
for many years connected with the New Am- 
sterdam Casualty Company of New York, serv- 
ing as its secretary until after the head offices 
were removed to Baltimore. He has a wide 
acquaintance with casualty fieldmen and will 
prove a valuable acquisition to the General 
Casualty and Surety Company. This company 
is now operating only in Michigan, but will 
branch out into other States as soon as its $500,- 
000 capital and $500,000 surplus has been paid in. 
At the present time three-fourths of the amount 
has been turned in in cash. The company will 
write workmen’s compensation, public liability, 
teams, elevator, automobile, burglary, plate 
glass and personal accident and health. Presi- 
dent Dearth was Insurance Commissioner of 
Minnesota for two terms. 








How North American Meets War Tax 

The North American Accident is this week 
sending out to its agents notice of the plans 
it has adopted to meet the war taxes and the 
increased claim and expense ratios. These 
plans were adopted only after it had secured the 
advice of a large percentage of its leading 
agents. On and after January 1, in addition to 
the policy fee now charged, the agent will be 
required to collect one full month’s premium. 
The agent will retain one-half of this premium 
as commission and remit the other half to the 
company. On all policies issued up to and in- 
cluding the twentieth of the month the premium 
for the succeeding month will be due on the 
first of that month. All policies written after 
the twentieth will be carried for the initial pre- 
mium through the balance of that month and all 
of the succeeding month. On all new business 
upon which six months’ advance payment is 
made the agent will be entitled to an additional 
two per cent commission; that is, two per cent 
on the five months’ premium paid in advance 
beyond the period covered by the first payment. 
If the premium be collected annually in ad- 
vance, the agent will be given five per cent addi- 
tional on the premium for the eleven remain- 
ing months of the year after the first. Agents 
are requested to remit the net portion of the 
first month’s premium with the application. 
Where that is impossible, agents will be billed 
each month for new business issued. Agents are 
cautioned not to have policies issued unless 
they are sure they can place them, as the agent 
will be charged the first month’s premium, less 
his commission of fifty per cent, on all policies 
issued. 


Plate Glass Rates Advanced 
The Plate Glass Insurance Exchange of New 
York met last week to give consideration to the 
resolutions adopted at the meeting of executives 
of casualty companies on November 23, which 
recommended a flat advance in all casualty 
tates to provide for the increased cost of do- 

ing business under existing conditions. 
After discussing the rate situation, due to 
steadily upward trend in the cost of making 
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replacements and the highe1 cost of operating, 
the Exchange voted to increase the rates for 
plate glass insurance in the New York metro- 
politan territory ten per cent over the present 
manual, effective as to both new business and 
renewals on February 1, and rates in the balance 
of the State were advanced from manual less 
fifteen per cent to full manual rates, also ef- 
fective on February 1. 


May Have State-Made Rates 


Testifying before the Texas Legislative In- 
vestigating Committee, Chas. O. Austin, Com- 
missioner of Insurance and Banking, stated that 
the workmen’s compensation insurance rates 
were much higher than before the operation of 
the present employers’ liabiliry law. The testi- 
mony of Commissioner Austin developed that 
these rates are prescribed by the Texas Em- 
ployers Insurance Association, and the other 
companies writing workmen’s compensation in- 
surance cannot charge a lower rate. This 
means that it has practically come to the point 
where the State may have to assume the con- 
trol of these rates, as is done by the State Fire 
Insurance Commission, which promulgates the 
rates to be charged by fire insurance companies. 

The investigating committee has practically 
decided that some material changes must be 
made in this law; these changes may mean the 
abolishment of the Industrial Accident Board, 
as suggested by former Senator Wiley, or 
probably the entire repeal of the law. 


One on “‘Ebson Lock”’ 


A story in one of the New York daily papers 
on Monday concerns one Ebson Lock of New 
Rochelle, who is further described as president 
of the United States Casualty Company of New 
York city. This enables us to identify the man 
as Edson Lott, formerly of Penn Yan. Some 
good-natured chaffing is likely to come to that 
gentleman from his friends as a result of his 
testimony on the violation of the Sunday liquor 
law. Still, it hardly seems like him; for he has of 
late years developed a diffidence which serves to 
accentuate somewhat his former aggressiveness, 
and we can hardly believe that he would drag a 
friend into the limelight of pitiless publicity 
on account of one highball taken at a non- 
legal time. We have known occasions when 
Lott has been reserved and close-mouthed, but 
the recent story from New Rochelle recites that 
his friend and neighbor charges him with talk- 
ing too much. 


Automobile Mutual Licensed 


The National Automobile Casualty Company 
has been licensed by the New York Insurance 
Department. This is the first automobile mu- 
tual to be launched successfully under the New 
York State laws. The company starts with 
1310 applications covering 1600 automobiles, 
with an aggregate premium of $97,076. Walter 
B. Renton is the general manager. Officers are: 
H. W. Hendenberg, president; L. E. Campbell, 
first vice-president; Willis B. Davis, second 
vice-president; Theodore D. Pratt, treasurer, 
and Jean Victor Lutz, secretary. 


Will Write Masons Only 


The National Protective Insurance Company 
of Boston has been organized, with a paid-in 
capital of $100,000, and has been licensed by the 
Massachusetts Insurance Department to write 
personal accident and health insurance. The 
company will have its principal offices at 120 
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Boylston street, Boston. It will write only 
members of the Masonic fraternity. The in- 
corporators are: Melville F. Heath of Wor- 
cester, president; Austin A. Heath of Worcester, 
vice-president; James P. Gray of Worcester, 
secretary and treasurer; Alonzo A. Davis of 
Worcester; Percy O. Dow of Springfield; Vol- 
ney L. Heath of Worcester; William N. Start of 
Worcester; Albert L. Stratton of Shrewsbury; 
Nelson C. Keyes of Worcester, and Max C. Whit- 
ing of Brookline: The first five mentioned are 
also directors for the new company. 


Compensation Inspection Rating Board 

Leon S. Senior, manager of the Compensa- 
tion Inspection Rating Board, has sent the fol- 
lowing notice to members regarding the in- 
crease in compensation rates: 

Information has been received in this office 
from various sources to the effect that there 
exists some doubt as to the necessity for at- 
taching Endorsement ‘‘K,’”’ providing increased 
rates after December 31, 1917, in the case of 
policies written, issued or delivered to become 
effective between November 27 and Decem- 
ber 31. 

In order to remove all doubt in the matter, we 
desire to state in the most emphatic terms that 
Endorsement ‘‘K,’’ a form of which was issued 
with our circular letter No. 300 under date of 
November 30, 1917, is an obligatory endorse- 
ment which must be attached to all policies 
written to become effective between Novem- 
ber 27 and December 31, regardless of whether 
such policies were issued as new business or 
renewals, or delivered to brokers and assured 
prior to November 27, 1917. 

For your information, we desire to state that 
the revised rules, transmitted to you with our 
circular letter No. 299, have been approved by 
the State Superintendent of Insurance and will 
be rigidly enforced by this office as an integral 
part of our rating system. 

We trust that we may have your full co-opera- 
tion and will appreciate reply by return mail, 
advising that you are complying with the re- 
quirements stated in our circular letters No. 
299 and No. 300. 


Appointments by the Travelers 

Earle H. Danforth, manager for the Travelers 
at Dayton, Ohio, has been appointed assistant 
manager at the Bridgeport (Conn.) branch office, 
effective December 38, 1917. He reported for 
duty on December 10, 1917. Russell S. Chaloner 
of West Hartford, Conn., at present connected 
with a firm of architects in Hartford, has been 
appointed special agent the Travelers Indemnity 
Company, burglary and plate glass department, 
effective January 1, 1918. He will report to 
the home office for instruction in the training 
school on January 2. George E. Dunn of Hart- 
ford, Conn., now a camera salesman for the 
Alderman Drug Company, has been appointed 
special agent the Travelers Indemnity Company, 
burglary and plate glass department, effective 
January 1, 1918. He will report to the home of- 
fice for instruction in the training school on 
January 2. 


A. L. Clotfelter Appointed 

President Cliff, of the Federal Casualty Com- 
pany of Detroit, has notified his agency force 
of the retirement of A. H. Hoag on January 1, 
and that A. L. Clotfelter, who has had charge 
of the legal department of the company for 
many years and also editor of its Agents’ 
Record—the latter bringing him into close re- 
lations with agents and agency affairs—will 
hereafter be in charge of the agency department 
Mr. Clotfelter is a very likable fellow and a 
natural diplomat, and these qualities, coupled 
with his broad experience, obtained from act- 
ing as assistant to the president, qualify him 
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admirably te handle agency matters to the en- 
tire satisfaction of both agents and company. 





Chicago Bonding Appointments 

The Chicago Bonding announces the appoint- 
ment of W. F. Rodger as associate superin- 
tendent of the plate glass department and 
Douglas M. DeWitt as associate superintendent 
of the burglary department. They will work 
under the direction of D. C. MacIntyre, manager 
of the miscellaneous casualty departments. Mr. 
Rodger has been superintendent of the plate 
glass department in the office of R. W. Hosmer 
& Co., general agents of the Globe Indemnity at 
Chicago, and Mr. DeWitt, who has been with 
the Chicago Bonding for a few months, was 
formerly in the Chicago branch office of the 
United States Casualty. 





Discuss New Standard Policy 


A thorough. discussion of the subject of a 
standard policy for compensation and liability 
insurance took place at a hearing on a proposed 
new form, held last week before the New York 
State Industrial Commission. A special com- 
mittee has been at work on the new form for 
some time and a tentative draft was presented 
at this hearing. There was a lively discussion 
over some of the features of the proposed form. 
The entire matter will be continued in the com- 
mittee for some weeks. Consideration will be 
given to many of the suggestions made by those 
who participated in the discussion. 


John J. Kennedy Resigns 

John J. Kennedy has resigned as_ superin- 
tendent of the accident and health claims de- 
partment of the Chicago Bonding, and expects 
to take a position in the East, where he has 
lived most of his life. J. H. Hoge, who has been 
in the compensation claim department of the 
company, will take Mr. Kennedy’s place, the 
compensation claims of the old business of the 
Prudential Casualty being now for the most 
part cleaned up. 


Casualty Notes 

—The American Surety Company of New York has 
declared an extra dividend of two per cent. 

—The Ice Dealers Mutual has been licensed by the 
New York Insurance Department to write workmen’s 
compensation insurance. 

—The fourth annual agency convention of the Cen- 
tral Business Mens Association of Chicago will be held 
January 2 to 4. Sixty agents have qualified to attend 
at the company’s expense by producing a stipulated 
amount of business. 

—The Central Casualty Company, Columbus, Ohio, 
has been licensed by the Ohio Insurance Department. 
They will do a health and accident business on the 
assessment plan. Byron Yakey is president, and J. 
B. Paddock secretary. 

—C. E. St. John, formerly at the Scranton branch 
of the American Surety, has been transferred to the 
underwriting department at the home office. Mr. St. 
John will fill the position formerly occupied by if. Le 
Tuthill, who was recently transferred to the reinsur- 
ance department. 

—The Pennsylvania State Workmens Insurance 
Fund Board has announced a dividend on 1917 busi- 
ness of 15 per cent to all commercial and general in- 
dustrial policyholders and 5 per cent to coal mines. 
This does not apply to policies written at the mini- 
mum premium of $5 a year. The fund has 18,500 
policyholders and a premium income of $1,500,000. 
The bvard announces that as the initial cost is 10 per 
cent under the rates charged by their compensation 
carriers, this amounts to a saving of approximately 23 
per cent to general industrial and commercial risks. 
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FIRE INSURANCE 


NEW YORK SURVEYS 

Air and Sea Plane Insurance.—The compa- 
nies are interested now in seaplanes and aero- 
planes, and the Queen has taken the lead in 
writing the risks under proper limits and rates. 

Clearly the data are limited. 

Halifax Losses.—The Halifax fire loss cov- 
ered by insurance is much less than was re- 
ported at the beginning, but no payments or 
adjustments have been completed owing to the 
legal question whether under the prescribed 
Nova Scotia standard policy form the com- 
panies are liable for fire caused by explosion. 
The weight of the evidence is against the re- 
sponsibility. In the meantime there is an 
urgent demand in Halifax for the assumption 
of the entire loss both by fire and explosion 
by the Dominion Government. It is now re- 
ported that the Canadian premier has notified 
the citizens that an appropriation of $5,000,000 
has been set apart for the payment of claims. 








Bombardment Insurance.—Demands for 
insurance against losses by bombardment are 
not at all numerous, but are, nevertheless, 
steadily increasing. It is reported that a large 
wholesale firm having large values near the 
Brooklyn water front one year ago took out 
$1,000,000 in bombardment policies, but thus 
far have not renewed the amount. The brokers 
are on the alert for such orders, and there is 
no difficulty in covering any amount required. 

The First to Reinsure.—The Nord Deutsche 
is the first of the German companies to rein- 
sure its outsanding policies and retire finally 
and gracefully from the struggle. The under- 
writers have extended their sympathies to 
Brother Lenehan, who gives up his connection, 
and regrets the loss of association in the busi- 
ness, owing to circumstances over which he 
had no control. It is rumored on the street 
there are other managers contemplating a simi- 
lar severance of their personal and business 
relations. 

Local Bombardment Risks.—Apropos of 
bombardment insurance, we are informed that 
one of the principal money loaning institutions 
has insisted that buildings in an exposed zone 
below Thirty-fourth street shall be insured 
against bombardment damage as an indispen- 
sable condition of the continuance of the loan. 
The comment on this declaration is that there 
is equal danger to buildings above Thirty- 
fourth street which should not be overlooked. 

Commissions in Congested District.—The 
active brokers who have hammered the com- 
panies to restore the commissions in the con- 
gested districts to fifteen per cent, now propose 
to make a fresh appeal to the companies based 
on the increased cost of business, but they will 
hold back the appeal until the question of an 
advance in city rates is settled. 

Joins U. S. Brokers.—Harry M. Newport 
has joined the U. S. Brokers Agency as ad- 
juster of the automobile loss department. Mr. 
Newport was formerly manager of the auto- 
mobile adjustment department of the Gauvin 
Agency. He is well experienced in the insur- 
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ance business, having spent the last two years 
with the Gauvin Agency, previous to which he 
was manager of the loss department of the 
l.ondon Guarantee and Accident. The U. S. 
Brokers Agency is metropolitan manager of 
the automobile department of the American 
Itagle Fire, and also is in a position to write 
all branches of casualty and fire insurance for 
brokers. 


CHICAGO AND THE WEST 


Fire Insurance Club.—The first meeting of 
the New Year of the Fire Insurance Club of 
Chicago will be held on the evening of January 
8. J. P. Buenemann of the Western Adjust- 
ment Company will speak on ‘‘Moral Hazard,” 
drawing on his experiences in the settlement 
of doubtful losses. 

Chicago Board Reports.— The Chicago 
Board of Underwriters has made a report on 
the results of its recent advertising campaign, 
intended to encourage the carrying of adequate 
insurance to value, as well as to familiarize the 
public with the importance of insurance and 
the helpful functions performed by the Board. 
It reports that during August, the first month 
in which the advertising was running, the vol- 
ume of premiums fell off nine and one-half 
per cent, as compared with August of 1916, 
which is attributed largely to the falling off 
in new building and the decrease of grain 
values in storage. In September, however, the 
premiums showed an increase of thirty-one per 
cent, and in-October of twenty-three per cent, 
as compared with the same months of the pre- 
vious years. The committee reports that on 
this showing the advertising has more than 
paid for itself in direct returns, and, in addi- 
tion, the publicity the business has secured has 
increased its standard and prestige in the com- 
munity. The report recommends that the 
solicitation of adequate insurance to value 
should not be allowed to lag, as the beneficial 
results of the advertising are still effective. 

Western Automobile Conference. — The 
executive committee of the Western Automo- 
bile Underwriters Conference, at its meeting 
in Chicago, Wednesday, completed its revision 
of the new forms for manufacturers’ output 
policies and dealers’ average liability policies. 
The necessary changes were made to comply 
with the requirements of the laws of this terri- 
tory, and the amended forms will be referred 
to the executive committee of the National 
Conference. . 

To Compile Text Book.—\MIrs. Bessie Street 
Coburn has been employed by the Fire Pre- 
vention Bureau of the Pacific to compile a 
school text book on fire prevention. It is 
planned to place this in the hands of every 
school teacher in the eight States in the Pacific 
Coast field, so that weekly lessons on fire pre- 
vention can be given the children. Mrs. 
Coburn is the daughter of H. M. Street, for- 
merly manager of the Merchants Fire of 
Mississippi, and is a sister of C. R. Street of 
Chicago, vice-president of the Fidelity-Phenix. 

Sprinkler Conference Meets.—At the meet- 
ing of the Western Sprinkler Leakage Confer- 
ence, held Friday, the secretary was instructed 


277 


Fire Insurance 


to correspond with the Eastern Conference 
regarding the advisability of increasing rates 
on certain classes of risks. 


BOSTON AND VICINITY 

F. H. Battilana Nominated.—Frank H. 
Battilana, recently made general agent for 
New England for the North British and Penn- 
sylvania, was placed in nomination last Satur- 
day for the presidency of the New England 
Insurance Exchange for a two-year term. Mr. 
Battilana has had experience in the insurance 
business in New England of approximately 
thirty years, and has been very active in the 
work of the New England Insurance Ex- 
change and of the Boston Board of Fire Un- 
derwriters. In the Exchange he was at one 
time chairman of the executive committee, a 
position of the most marked responsibility. 
Mr. Battilana has been with the Pennsylvania 
Fire Insurance Company in Boston for sixteen 
years, and latterly has been assistant manager 
of the Boston office until his recent promotion 
by Manager Richards. For second vice-presi- 
dent the nominating committee named Sumner 
Rhoades, special agent of the Northern As- 
surance, and for three expiring executive com- 
mittee memberships L. W. Thompson of the 
New Hampshire, J. G. Derby of the Fidelity- 
Phenix, and H. G. Braithwaite of the New 
York Underwriters. First Vice-President Rice 
and the other members of the executive com- 
mittee hold over for this year. 

Fire Prevention Activity—The Boston 
Board of Fire Underwriters advertised very 
generally throughout the Boston newspapers 
urging the members of the Red Cross not to 
illuminate their windows by candle light, as 
originally recommended by the officials of the 
Red Cross. 


PHILADELPHIA SURVEYS 

Insurance Company of North America 
Enlarges Quarters.—The Insurance Company 
of North America has extended its building to 
occupy the former building of the McCall In- 
surance Agency, which adjoined the Insurance 
Company of North America. The new build- 
ing is used for the automobile and parcel post 
departments, and despite this extension and 
the recent opening of the uptown office the 
company could use even more space, due to its 
well-deserved growth of business. McCall & 
Co. have moved to the Manhattan building, at 
the corner of Fourth and Walnut streets. 

Philadelphia Business Conditions.—The 
war does not seem to have adversely affected 
the insurance business in most lines of fire and 
casualty insurance in Philadelphia, a manufac- 
turing town in which a great number of new 
industries have sprung up. The Delaware 
river is crowded with new shipbuilding com- 
panies, all demanding supplies of raw and 
manufactured materials. This means more 
spending power for the thousands of new 
workmen being imported here. Accident and 
health insurance, however, is not booming on 
account of the war restrictions in the policies. 
Life insurance companies writing business in 
Philadelphia are very well satisfied with this 
year’s results despite the war policies issued by 
the government. 


Fire Insurance 


AIRPLANE INSURANCE 


Queen Insurance Company Issues First 
Policy Covering Planes 








CONDITIONS OF THE POLICY 





Entirely New Form Arising From War—Covers 
Fire Hazard on Land and in Air 


Air and sea plane insurance is a new form 
of protection that has arisen directly as the 
result of the present war. With an appropria- 
tion of some $640,000,000 for the construction of 
airplanes for the United States Government dur- 
ing the next year, it is apparent that the air- 
plane industry has come to the fore as one of 
the most important in the country. It is not 
at all unlikely that still greater sums will be 
expended in the future. 

Up to the present time there has been no 
means of insuring these machines against loss 
or damage due to fire or other cause, either 
while in use or while in transit, in a knocked- 
down condition. During the past week the 
Queen Insurance Company of New York has 
placed on the market a form of policy designed 
to cover the hazards of loss or damage to air 
and sea planes. The contract is a non-valued 
form and provides for the payment of any loss 
on the basis of the ascertained cash value of 
the property damaged at the time the loss 
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occurs. The policy covers only loss by fire and 
does not cover collision. If fire should follow 
collision, then the company will pay the loss 
due to fire after deduction has been made for the 
loss resulting from the collision. A copy of the 
application and form of policy used in writing 
this insurance is given below: 


APPLICATION FORM 


Amount $5. oo sees Mate... c..0.%' Premium, $.. 0... 
DURING COU MBN. 5s 67.0. cier0:e sieves aie sis-o slsteiete ais sia 
PIDGREBS OU GESUEDE aio is 010505 A asin erp aeeeiew ss etapeie'es 
No. Street City State 
The term of this policy begins at noon on the. 
GRV OR, v050:65 wl , and ends at noon on the..... ; 
GAY OF .<6.0%% , 19...., Standard time. 
, Bronte Of THBRCANBE .5.s00k.<9-6 8 dollars ($...... i 
WARRANTIES 


The following are statements of facts known to and 
warranted by the assured to be true, and this policy is 
issued by the company relying upon the truth thereof: 

1. Assured’s occupation OF DUMINERS 16.6.650:0.506:0.6-0606 

2. The maenitiene is the description of the plane: 
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3. The facts with respect to the purchase of the 
plane described are as follows: 
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4. The uses to which the plane described are and 
WUE PUL RANG s c.cc) Solow nese har uatem caine t seat cies ws 
5. The plane described is usually kept in hangar, 
located 
No. Street ‘City 
6. Total insurance permitted, $............ 


PERILS INSURED AGAINST 


(Except as hereinafter provided.) 

\A) Fire arising from auy cause whatsoever and 
Lightning. 

(B) While being transported in any conveyance by 
land or water—stranding, sinking, collision, burning 
or derailment of such conveyance, including general 
average and salvage charges for which the assured is 


legally liable. 
EXCLUSIONS 


1. It is a condition of this policy that this company 
shall a? be liable for: 

(a) Loss or damage to personal effects; 

(b) Loss or damage which may be caused directly 
or indirectly by invasion, insurrection, riot, civil war 
or commotion, or military or usurped power; 

2. It is a condition of this policy that it shall be null 
and void: 

(a) If at the time a loss occurs there be any other 
insurance in excess of the amount permitted herein 
covering against the risks assumed by this policy which 
would attach if this insurance had not been effected; 

(b) If the interest of the assured in the property 
be other than unconditional and sole ownership, or if 
the subject of this insurance be or become encum- 
bered by any lien or mortgage except as stated in 
warranty No. 3 or otherwise endorsed hereon; 

(c) If this policy or any part thereof shall be 
assigned without the consent of this company endorsed 
hereon or in case of transfer or termination of any in- 
terest of the assured other than by the death of an 
assured, or any change in the nature of the insurable 
interest of the assured in the property described, either 
by sale or otherwise. 


ADDITIONAL CONDITIONS 


This company shall not be liable beyond the actual 
cash value of the property at the time any loss or 
damage occurs, and the loss or damage shall be ascer- 
tained or estimated according to such actual cash 
value, with proper deduction for depreciation however 
caused, and shall in no event exceed what it would 
then cost the assured to repair or replace the same 
with material of like kind and quality; such ascertain- 
ment or estimate shall be made by the assured and this 
company, or, if they differ, then by appraisers as here- 
in provided. 

Should the plane hereby insured fall to the earth 
through any other adventure than fire, and fire ensue 
because of such precipitation, this company shall be 
liable only for the cash value ascertained as above 
provided less a fair deduction for damage caused by 
collision with the earth prior to the fire. 

It shall be optional with this company to take all or 
any part of the property at such ascertained or ap- 
praised value and also to repair, rebuild or replace 
the property lost or damaged with other of like kind 
and quality within a reasonable time, on giving notice 
within thirty days after the receipt of sworn statement 
of loss herein required of its intention so to do; but 
there can be no abandonment to this company of the 
property described. 

Attached to and made part of policy No..... 


AIR AND SEA PLANE POLICY 


The policy is as follows: 

In consideration of the warranties and the premium 
hereinafter mentioned does insure 

The assured named and described herein, upon the 
body, machinery and equipment of the plane described 
herein, while in flight, or upon the earth, or upon any 
lake, river or inland body of water, or in or over 
coastal waters, while within the limits of the United 
States (exclusive of Alaska, Hawaiian Islands and 
Porto Rico), including while in building, on road or 
on railroad car or other conveyance, ferry or inland 
steamer or coastwise steamer, between points within 
the set limits, for the term herein specified, against 
direct loss or damage caused by perils specifically in- 
sured against. 

(Space for attachment of endorsements.) 


CONDITIONS 
Notice and Proof of Loss.—In the event of loss or 
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damage the assured shall forthwith give notice thereof 
in writing to this company or the authorized agent who 
issued this policy, and shall protect the property from 
further loss or damage; and within sixty days there- 
after, unless such time is extended in writing by this 
company, shall render a statement to this company, 
signed and sworn to by said assured, stating the knowl- 
edge and belief of the assured as to the time and 
cause of the loss or damage, the interest of the 
assured and of all others in the property; and the 
assured, as often as required, shall exhibit to any per- 
son designated by this company all that remains of any 
property herein described, and submit to examinations 
under oath by any person named by this company, and 
subscribe the same; and, as often as required, shall 
produce for examination all books of account, bills, 
invoices, and other vouchers, or certified copies thereof 
if originals be lost, at such reasonable place as may 

designated by this company or its representative, oma 
shail permit extracts and copies thereof to be made: 

It is a condition of this policy that failure on the 
part of the assured to render such sworn statement of 
loss to the company within som! days of the date of 
loss (unless such time is extended in writing by the 
company) shall render such claim null and void. 

Appraisal.—In the event of disagreement as to the 
amount of loss or damage the same must be determined 
by competent and disinterested appraisers before re- 
covery can be had hereunder. The assured and this 
company shall each select one, and the two so chosen 
shall then select a competent and disinterested umpire. 
Thereafter the appraisers together shall estimate and 
appraise the loss or damage, stating separately sound 
value and damage, and failing to agree, shall submit 
their differences to the umpire; and the award in 
writing of any two shall determine the amount of such 
loss or damage; the parties thereto shall pay the ap- 
praiser respectively selected by them and shall bear 
equally the expenses of the appraisal and umpire. 

Payment of Loss.—This company shall not be held 
to have waived any provision or condition of this 
policy or any forfeiture thereof by any requirement, 
act or proceeding on its part relating to the appraisal 
or to any examination herein provided for; and the 
sum for which this company is liable, pursuant to this 
policy, shall be payable sixty days after the notice, 
ascertainment, estimate and satisfactory proof of the 
loss herein required, have been received by this com- 
pany including an award by appraisers when appraisal 
is required hereunder. 

Protection of Salvage.—Any act of the assured or 
this company, or its agents, in recovering, saving and 
preserving the property described herein in case of 
loss or damage, shall be considered as done for the 
benefit of all concerned and without prejudice to the 
rights of either party, and all reasonable expenses thus 
incurred shall constitute a claim under this policy. 

Subrogation. —If this company shall claim that the 
losS' or damage was caused by the act or neglect of any 
person or corporation, private or municipal, this com- 
pany shall, on payment of the loss, be subrogated to 
the extent of such payment to all right of recovery by 
the assured for the loss resulting therefrom, and such 
right shall be assigned to this company by the assured 
on receiving such payment. 

It is a condition of this policy that this insurance 
shall not inure to the benefit of any carrier whatsoever, 
but the right of the assured to recover under this 
policy shall not be prejudiced by any release from 
liability which may have been given to any railroad 
or other carrier or bailee in any bill-of-lading or other 
contract of carriage or storage, and this company con- 
cedes to the assured the right to give such release; 
any right of recovery the assured is entitled to against 
said carrier or others shall, by subrogation, inure to 
the benefit of this company upon payment of the claim 
and this company shall be entitled, if it so desire, to 
take over and conduct in the name of the assured, the 
defense of any action or to prosecute any claim for in- 
demnity, damages or otherwise against any third party. 

Cancellation.—This policy shall be canceled at any 
time at the request of the assured; or by the company 
by giving five days’ notice of such cancellation. If 
this policy shall be canceled as hereinbefore provided, 
or become void or cease, the premium having been 
actually paid, the unearned portion shall be returned 
on surrender of this policy, this company retaining the 
customary short rate; except that when this policy is 
canceled by this company by giving notice it shall re- 
tain only the pro rata premium. Notice of cancellation 
mailed to the address of the assured stated in the 
policy shall be a sufficient notice; the check of the 
company, or its agent, when similarly mailed shall be 
a sufficient tender of any unearned premium. 

Misrepresentation and Fraud.—This entire policy 
shall be void if the assured or his agent has concealed 
or misrepresented, in writing or otherwise, any ma- 
terial fact or circumstance concerning this insurance 
or the subject thereof; or if the assured or his agent 
shall make any attempt to defraud this company either 
betore or after the loss. 
agent of this 
company unless specifically authorized in writing by 
the company. 

suit Against Company.—No suit or action on this 
policy, for the recovery of any claim shall be sustain- 
able in any court of law or equity unless the assured 
shail have fully complied with all the foregoing re- 
quirements, nor unless commenced within twelve 
months next after the happening of the loss, provided 
that where such limitation of time is prohibited by the 
laws of the State wherein this policy is issued, then 
and in that event no suit or action under this "policy 
shall be sustainable unless commenced within the short- 
est limitation permitted under the laws of such State. 
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- This policy is made and accepted subject to the pro- 
visions, exclusions, conditions and warranties set forth 
herein or endorsed hereon together with such other 
provisions, exclusions, conditions or warranties as may 
be endorsed hereon or added hereto, and upon accept- 
ance of this policy the assured agrees that its terms 
embody all agreements then existing between himself 
and the company or any of its agents relating to the 
insurance described herein, and no officer, agent or 
other representative of this company shall have power 
to waive any of the terms of this policy unless such 
waiver be written upon or attached hereto, nor shall 
any privilege or permission affecting the insurance 
under this policy exist or be claimed by the assured 
unless so written or attached. 

Provision required by law to be stated in this policy, 
“This policy is in a stock corporation.” 

In witness whereof, this company has executed and 
attested these presents, but this policy shall not be 
valid until countersigned by the duly eee man- 
ager or agent of the compatiy ats... mccccccccecccese 


Need Not Join Rating Bureaus 
The Michigan Insurance Department has sent 
the following notice to all fire companies writ- 
ing automobile insurance: 


It has previously been the ruling of this De- 
partment that the fire anti-discrimination law, 
now known as the rating bureau law, applies to 
automobile insurance. We, therefore, required 
all companies insuring automobiles against the 
hazard of fire to adhere to such law and become 
members of a rating bureau, or file with this 
Department fire rates on automobiles. 

The attention of this Department has been 
called to the revised insurance laws of this 
State, becoming operative August 10, 1917, and 
apparently these laws do not apply to automo- 
bile insurance. We asked for an opinion from 
the Attorney-General on this matter, and in 
his judgment the present rating law does not 
apply to the insuring of automobiles against 
the hazard of fire. 

You are, therefore, advised that this Depart- 
ment will not require companies to become 
members of a rating bureau in order to in- 
sure automobiles against the hazard of fire, or 
require companies who are not members of a 
rating bureau to file with this Department their 
fire rates on automobiles. 


Rate Situation in the West 

It is now understood that a flat ten per cent 
advance in fire insurance rates all over the 
West, regardless of whether the States have 
been profitable or unprofitable, is no longer ex- 
pected. The laws and special conditions in a 
number of the States make this impracticable, 
and in addition material increases have been 
secured during the past year on the unprofitable 
classes in a large number of the Western States 
through changes in the schedules. This applies 
particularly to unprotected business and the 
less desirable class of dwellings. The commit- 
tee realizes that increased income is highly de- 
sirable, in view of the increased expenses, the 
high loss ratio, the shrinkage in securities and 
the assurance that taxes will be further in- 
creased to meet the growing expenses of the 
war. They will take up each State on its merits, 
laying the whole situation before the supervis- 
ing officials and with the understanding that 
no favorites are to be played. 


New Marine Company at New York 

A new marine insurance company, to be known 
as the Importers and Exporters Insurance Com- 
pany, has been organized at New York. This 
company is financed by large banking and 
tobacco interests and will commence underwrit- 
ing on or about February 1, 1918. Jesse Spier, at 
present a member of the firm of Despard & Co., 
and well known in marine insurance circles, 
will sever his connection with that firm and 
underwrite for this new company. 


—The ten per cent flat advance on fire insurance 
which has been adopted in the East and Southeast is 
now spreading through the South. The Louisiana 
Fne Prevention Bureau last week’ promulgated a flat 
advance of ten per cent covering all risks in that 
State. 
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SECURITY VALUES 





Opinion on Valuations Offered by 
David Rumsey 





OBJECTS TO AVERAGE VALUES 





Believes Company Should Give Its Own Opinion 
of Valuations 


The New York Insurance Department issued 
a circular November 23, 1917, advising of the 
action of the committee on valuation of securi- 
ties of the National Convention of Insurance 
Commissioners to the effect that all companies 
should be required to use the values given in 
the convention book in preparing annual state- 
ments for 1917. This valuation is the aver- 
age of values from quotation of securities No- 
vember 1, 1916, and February 1, May 1, August 1, 
and November 1, 1917. 

President Henry Evans of the Continental In- 
surance Company referred this to David Rum- 
sey, who gives this opinion: 


Acting upon the decision of the Insurance 
Commissioners’ Convention, the New York Su- 
perintendent of Insurance requests the use of 
the values in a book of security values which is 
being prepared in accordance with the Insur- 
ance Commissioners’ Convention requirement. 
This action is somewhat similar to that which 
has been taken in past years. There is no law 
which requires the officers of an insurance com- 
pany to do otherwise than state their own 
judgment as to security values. 

As the report of security values contained in 
the annual statement is under oath, there is 
only one course which can be followed, and that 
is to state values as of December 31, 1917, in 
accordance with the judgment of the officers 
verifying the statement. If this does not ac- 
cord with the average values which the Insur- 
ance Commissioners’ Convention refers to such 
average values cannot be used, because the of- 
ficers verifying the statement must make oath 
to what they believe to be the facts, and can- 
not be called upon to do otherwise. 

In similar situations arising in the past an- 
nual statements of your companies have been 
prepared and verified in accordance with your 
judgment of values as of the end of the year 
for which the statement was made. It has been 
pointed out to the Insurance Department that 
this is the course that can be followed 
and the suggestion has been made that if the 
Department wished for its own purposes to take 
different values they were quite at liberty to do 
so, and for their convenience we have, I believe, 
provided them with a list of securities followed 
by valuations made in accordance with the book 
of security values issued by the Department. 
The law is in no different form now from what 
it has been in the past, and my suggestion is 
that the same course may be followed. To com- 
ply with the request of the Insurance Commis- 
sioners would, of course, show a fictitious con- 
dition of assets and liabilities which would in 
turn have adverse effect on the current high 
taxes to which the companies may be sub- 
jected. 


Field Clubs Elect Officers 


The two Ohio field clubs—the Ohio Associa- 
tion of Fire Underwriters and the Fire Under- 
writers Field Club of Ohio—at their regular 
monthly meeting at Columbus, December 4, 
elected the following officers for the coming 
year: 

The Ohio Association of Fire Underwriters— 
President, W. T. Eaton of the Ohio Farmers In- 
surance Company; vice-president, Ward W. 
Webb of the Old Colony; secretary-treasurer, 
J. M. Norris (re-elected), Security, Conn. The 
Fire Underwriters Field Club of Ohio—President, 
Chas. E. Monroe, New York Underwriters; vice- 
president, Vincent L. Gallagher, A®tna; secre- 
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tary-treasurer, Aaron W. Jones (re-elected), 
New Hampshire Fire. The field men have re- 
membered those of their number who are in the 
service with nice gifts from time to time. 


Must Be Licensed by February | 


Following the decision of the Secretary of the 
Treasury that all foreign insurance companies 
should be licensed by the Federal Government 
to transact business in the United States, the 
President has issued a proclamation naming 
February 1 as the date on which such concerns 
must discontinue business in the United States 
unless licensed by the Secretary of the Treasury. 

The proclamation, issued under the provisions 
of Title VII of the Trading-With-the-Enemy Act, 
is as follows: 


By virtue of the authority vested in me by an 
“Act to define, regulate, and punish trading with 
the enemy, and for other purposes,’’ approved 
October 6, 1917, I hereby make the following 
orders, rules and regulations: 

1. I hereby prohibit any and all foreign insur- 
ance companies from doing business within the 
United States after February 1, 1918, unless 
such companies shall first obtain from_the Sec- 
retary of the Treasury licenses to do business. 

2. I further hereby vest in the Secretary of 
the Treasury the power and authority to issue 
at any time, upon such terms and conditions as 
the Secretary of the Treasury may deem proper 
and as are not inconsistent with law, or to re- 
fuse, a license to any foreign insurance com- 
pany to do business within the United States 
through agencies, branch offices or otherwise. 


Nord-Deutsche Reinsured 


The fire business of the United States branch 
of the Nord-Deutsche Insurance Company will 
pe reinsured by the Automobile Insurance Com- 
pany of Hartford as of January 1, 1918. J. H. 
Lenehan was United States manager of the 
Nord-Deutsche. The deal has been approved 
by the Secretary of the Treasury. 

The field staff of the Nord-Deutsche 
follows: 


E. L. Rickards, State agent, Insurance Ex- 
change Building, Chicago, Ill., Western terri- 
tory; C. G. App, special agent, 123 William 
street, New York city, Eastern territory; Jos. 
S. Murdy, special agent, 108 Water street, Bos- 
ton, Mass., Eastern territory; Geo. M. Easley 
Company, general agents, Dallas, Tex., terri- 
tory covered Texas, Oklahoma and Louisiana: 
Adams & Boyle, Little Rock, Ark., general 
agents for Arkansas; Rhett & O’Beirne, general 
agents, Atlanta, Ga., territory covered Georgia, 
North Carolina, Alabama and Florida; A. G. 
Hancock, general agent, Baltimore, Md., gen- 
eral agent for Maryland, West Virginia and Dis- 
trict of Columbia; D. Cliffe Stone, Nashville, 
Tenn., general agent for Tennessee; H. T. La- 
mey, general agent, Denver, Col., territory cov- 
ered Colorado, Kansas, Nebraska, North Dakota 
and South Dakota; H. C. Hare, Jacksonville, 
Fla., general agent automobile business; D. D. 
Thomas, special agent, Carrollton, Mo., for Mis- 
souri; L. H. Schweer, Cincinnati, Ohio, special 
agent for Ohio, Indiana and Kentucky; L. G. 
Feyen, Portland, Ore., State agent for Oregon 
and Washington. The reinsurance has been ap- 
proved by the Secretary of the Treasury. 


was as 


Philadelphia Branch Office Opened 
Lowndes & Dunahue, Inc., of Baltimore, have 
established a branch office at Philadelphia, in 


charge of Alfred T. Conlin. This firm is East- 
ern general agent for the Georgia Casualty 
Company and general agents for the automobile 
department of the Niagara Fire for New Jersey, 
Maryland, Pennsylvania, District of Columbia 
and West Virginia. 


Eastern Union Meeting 
Conditions obtaining at piers and terminals 
growing out of the war were discussed at length 
at the regular meeting of the Eastern Union at 
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New York last week. As the result of this dis- 
cussion, it was decided that the secretary be 
instructed to communicate with all the rating 
bureaus in Eastern territory and ascertain what 
is being done in the way of safeguarding these 
properties in: their respective jurisdictions. 

The resignation of J. H. Lenehan was received 
and accepted with regret. 

A memorial resolution on the late J. Parsons 
Smith, Jr., was adopted. 


J. H. Lenehan Resigns 


J. H. Lenehan has resigned as a member of 
the Western Union, of which he was at one 
time president, because of the retirement of his 
company (the Nord-Deutsche) from business as 
a war measure. 

In announcing Mr. Lenehan’s resignation, the 
president recalled Mr. Lenehan’s long connection 
with the organization, and said: 

“He has served us well and faithfully, and I 
feel sure the entire membership will join with 
me in expressing regret at the necessity for 
this action, and in hoping that this severance of 
relations is but temporary.”’ 


Auto Mutual in New York 

The United States Mutual Automobile Fire In- 
surance Company of New York has been licensed 
by the New York Insurance Department to 
write fire, theft, collision and property damage 
insurance on automobiles. E. F. Perry is presi- 
dent and Louis H. Parker secretary of the new 
concern. 

In its organization papers it was shown that 
the company had approximately 1300 applica- 
tions and 1600 cars. 


New Standard Fire Policy 
The Insurance Commissioners’ new form of 
fire policy will go into effect January 1, with 
slight variations in some States, in New York, 
Wisconsin, Michigan and Hawaii. Vermont asks 
that the policy be used in that State January 1, 
but does not make it obligatory. Several other 
States have extended for a time the date for the 
use of the new form, in order that the compa- 
nies may use up policies on hand. 
New Pacific Coast Manager 
Thomas S. Anderson, who has been assistant 
manager of the Pacific Coast Department of 
the Liverpool and London and Globe since 1914, 
has been made manager, succeeding R. P. Faly, 
who is retiring on account of ill health. George 
F. Guerrez is to become assistant manager. 


Nominees of Chicago Board 
Oscar E. Aleshire has been nominated as 
president of the Chicago Board of Underwriters, 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffaio, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freaport, Illinois 
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to be voted on at the annual election in January. 

William E. Higbie has been nominated for 
vice-president and George S. Haskell has been 
nominated for treasurer. 

Mr. Higbie is now a member of the firm of 
Fred S. James & Co., but was formerly man- 
ager of the Western Factory Insurance Associ- 
ation. 


The Halifax Calamity 

An investigation of the results of the ex- 
plosion at Halifax, N. S., by J. H. Wingfield, 
is summarized thus: 1500 killed, 4000 seriously 
injured, 20,000 homeless, and total property 
losses amounting to $50,000,000. 

“The value of homes destroyed or damaged 
beyond repair,’’ his report says, ‘“‘will not be 
less than $7,000,000. The damage to homes that 
can be repaired, plus the value of furniture and 
personal effects lost, will reach $8,000,000. 
Damage to civic, provincial, Government, mili- 
tary, naval, church, institutional and industrial 
property was $25,000,000. To this must be added 
the cost of temporary shelter and relief for at 
least six months. Compensation or annuities 
to those permanently disabled and to families 
deprived of their means of support will require 
another $5,000,000.’’ 

The total identified dead now number 854 and 
unindentified 304, making 1158 bodies recovered. 


Secretary of National Association 
The National Association of Local Agents has 
engaged Chauncey S. S. Miller as field secretary, 
effective January 15 next. 


Fire Notes 


-~-Daniel W. Morrison, for the last two years special 
agent for Fred S. James & Co. for the metropolitan 
district, resigns as of January 1, 1918, to assovdte 
himself with F. B. Hall & Co. Herbert R. Tredwell, 
who has had charge of the schedule department, will 
succeed Mr. Morrison as special agent. He will also 
continue to be in charge of the firm’s schedule work. 

- -The National Automobile Conference has adopted 
new collision clauses, which will take effect March 1, 
at rates yet to be announced. The forms of collision 
coverage will be issued, one broadening the present 
fuit coverage form and the other a $100 deductible 
clause, intended to replace the present $25 deductible 
clause. No change is contemplated in the property 
damage form, 

—“Live Articles on Suretyship,” embracing a series 
of articles covering various aspects of the surety busi- 
ness by practical men, has been issued by the Under- 
writer Printing and Publishing Company. Among the 
topics discussed are depository bonds, court bonds, 
custom house bonds, fidelity insurance, fidelity and 
surety bonds, surety reinsurance, joint control of the 
assets of an estate, bankers’ blanket bonds, the em- 
ployer and the surety bond, burglary and theft cover- 
age, maintenance bonds and bonds covering war tax 
on liquors. This book of 104 pages sells at $1.05 per 
copy. 
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WRITING BUSINESS INSURANCE. 
Practical Methods of Securing 
Prospects 
By Georce F. Bartcur 
(Seconp ARTICLE) 

If we could always be successful in our at- 
tempts to fathom 
human mind, salesmanship would resolve itself 


the complexities of the 


into a system of scientilic correspondence—if 
there is any such thing—and the best letter 
writer would get the business. Unfortunately, 
such profound knowledge of the art of secur- 
ing public response is a little too much to ex- 
pect, so that the best we can do is to attempt to 
find those subjects which are always upper- 
most in the minds of business men and base 
our appeal accordingly. 

It is always well to bear in mind that the 
waste basket is the most convenient place to 
put letters in, and that most letters seeking 
to arouse interest in life insurance sent to the 
business man usually find their last 
place there. In fact, the average letter of this 
type gets little more than a hasty glance at the 
first paragraph before it is om its way to ob- 


resting 


livion, and the man whom the writer confi- 
dently expected to impress has promptly for- 
gotten it. 

Nevertheless, that doesn’t prove the 
cannot be used advantageously. Far from it, 
because some of the most important transac- 


mail 


tions in the business world are conducted |} 
mail, hence the solution of the difficulty must 
be found, not with the “write-ee.” 
but with the writer himself. 

Now, what is the keynote of 
solicitation ? 

Isn’t the order of events clearly indicated 
when we place them in this way—attention, 


if you please, 


all successful 


interest, desire, action? Of course it is, and 
the necessity of attracting attention is so fun- 
damental a rule that we follow it uncon- 


sciously in every effort except usually in our 
correspondence. we are apt to fall 
down; and sending out a dry, uninteresting, 
commonplace letter, lacking every element of 
human interest, we are surprised that the 


There 


waste basket, which yawns for uninteresting 
things, gets it first. 

If the life insurance salesman were hal’ 
unattractive and uninteresting as his letters 


usually are he would starve to deatl 


unately for him he is usually ery 1 
esting individual indeed if he 
a chance to be heard, and the milli 


res of new hu 1k written e 


that surely enoug!l 


New York, Thursday, January 4, 1917 


WINNING ATTENTION 

Now, to be interesting, one must have some 
knowledge of the things which interest the 
other man and be able to show that he takes 
an interest in those things himself. 
to interest the employer or the banker, you 
must undoubtedly find out what interests them 
most keenly, and when you have learned that, 


In order 


strike that keynote in such a way as to attract 
attention from the first; and that brings us 
right into the practical part of our story. 

The things which interest every business 
man first of all are those things which have a 
direct bearing upon the progress and prosper- 
ity of his business, and the solving of the 
especial problems with which his business, like 
yours and all others, is crowded. 

If you learn that a man is especially fond of 
dogs, and you have a dog to sell, you know 
you would have no difficulty in interesting 
And you wouldn’t start by telling him 
how cheap your dog was, either; nor woutd 
you waste time in telling him what a splendid 
thing it was to keep dogs, nor a word would 
you say about the wonderful traits of dogs nor 
anything else like that. 

No, indeed. What you would do would be 
merely this: If it 
you would bring the dog right in and let him 
see it. 
dog face to face, confident that when he looked 

looked 
back at him—if your prospect loved dogs and 
at all—the 


him. 


were convenient to do so 
You would put your prospect and your 
down into that dog’s eyes, and they 
your dog was any kind of a dog 
sale would be half made already. 

Of course, if 
itself as Exhibit A, 
next best thing would be to bring 
graph and a sensible description which any 


you couldn’t bring the dog 
as the lawyers say, the 


a photo- 


dog lover would understand, and when your 
prospect began to ask questions you would 


know that it was pretty near time to take 
down the shipping directions. 

The fact is that the salesmanship, in both 
those cases, consisted in just this: You 


aroused interest, appealed to a sentimental de- 
sire, and allowed, as far as you could, the dog 
to sell himself—and i 


that is highest art in 


salesmanship. When you get a man wanting 
the thing vou have to sell, you must be a prett) 
poor salesman then if you cant} ake a trade 
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The appeal to interest 1 ( 
keynote that we all have 
ing. Just where that inter 
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you will just give a little study to the funda- 
mental principles underlying that particular 
business. Convince a man that you have some 
really good advice to give him, based upon a 
study of the conditions and problems of his 
business (instead of yours, a mistake some 
salesmen make), and you will have no great 
difficulty in attracting his attention and arous- 
ing his interest. 

In the following letters an effort has been 
made to cover in the most general way ele- 
ments which are vital in every business, and 
which therefore will arouse that interest and 
awaken the desire to learn more—a desire 
which lies dormant in the mind of every pro- 
gressive man in business life, large or small. 
Of course, these letters are necessarily only 
general in character; they are not intended to 
represent more than the skeleton of the idea, 
a form which can be modified and changed, 
or enlarged upon, to suit the necessities and 
the conditions of the particular business you 
are working upon. 

It is a good plan to concentrate for a while 
upon groups in a particular trade or industry; 
it makes you more expert yourself, and the 
familiarity with the business which you gain 
by contact with it becomes reflected in your 
letters, and that growing expertness is sure 
to develop response. Your sincerity and 
familiarity with the other fellow’s daily prob- 
lems will be recognized and bring its reward 
in new prospects attracted by that very at- 
tention and interest which you yourself learn 
to display. 

Here is a type of letter which might properly 
be used to start your series: 


Mr. JOHN H. CALKENS, 
229 Prospect Street, 
—ville, N. Y. 


DEAR SIR: The success of all business con- 
cerns depends upon two things—Wise Adminis- 
tration, Adequate Capital. 

Without capital to employ at the time it is 
needed, or without a careful intelligent admin- 
istration, no coneern is free from danger no 
matter how promising its prospects. 

The ability to meet unexpected emergencies— 
only gained by providing adequate protection in 
advance—is often the crucial test which de- 
cides for success or failure. 

Business insurance provides certain of the 
means to protect your concern against such 
emergencies enabling you to strengthen your 
business—safeguard its credit and advance its 
reputation and general welfare. 

A return of the Enclosed Card will bring you 
information which may prove to be of great 
value to you 

Respectfully yours 
I. N. S. UNDERWRITER 





